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Proposal Background
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Why Strategic Partnership?

Strategic Choice to make

Would you like to have a bigger slice of smaller pie or

A smaller slice of a bigger pie?

Win-Win Mindset
By sharing we gain MORE

» Focus your resources on what you do best and partner for the rest
» Enlarge the pie to have enough to go around




What OKTA Can Do? |
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CANADIAN GIFT
ASSOCIATION.

What iS CGTA (Canadian Gift and Tableware Association Show)

HLHCH Z L2 CGTA

CANADA'S LARGEST GIFT INDUSTRY EVENT

> JHULCH ZICH 7R 22| Trade Gift Show
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> =4S innovative tabletop, housewares, gourmet food, garden
accessories, collectibles, handmade, stationery, home decor, bath,
bed and linen products and much more.

% FUTURE SHOW DATES

Fall 2015 August 9 - 12, 2015 (4—day event)

Spring 2016 January 31 — February 4, 2016 (5—day event)

Fall 2016 August 7 — 10, 2016 (4—day event)
TORONTO

GIFT FAIR.




CGTA Market Snapshot

24,600 GIFTWARE RETAILERS REMAIN OPTIMISTIC

in Toronto Almost six in ten giftware retailers (57.0%) reported that first
quarter 2014 sales were higher or on par with first quarter 2013.
Heading into the second quarter, eight in ten (80.0%) giftware
retailers reported that they expect second quarter 2014 sales
will be higher or on par with second quarter 2013.
{ SALESPULSE SURVEY REPORT, APRIL 2014 }

16,000

@ Nationally CanGift
in Alberta

Fairs average over

50,000

buyers each year

10,000

in Québec

$$$9$$$$$%$10 BILLION &iivensieem

= 63.000+ o 45,500+ o 17,600+

Estimated number of stores Estimated number of Estimated number of stores
in Canada thot sell or have Independent retailers in Canada in Canada made up of

the potential to sell giftware. that sell or have the potential to chains that sell or have the
sell giftware. potential to sell giftware. m




CGTA Pros and Cons
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able to get buyer’s list (share)
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90days delivery time is possible
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A& AL Toronto Gift Fair
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Contact lean

8tES & (Tim Park)

ZESEEEE140 K&
Yes Express Canada President (1991 - & Ml)/ &, 78
tocoopteam@gmail.com

BHA S (Thomas Paik) - E2& XI5 co-op E&

FESE EEE 140 N3 R &

Apex Imaging Inc. President (1996 — & Ml) / S & S, HE2
Arvuu Inc. Co-founder (2014 - & M)/ IT marketing
tocoopteam@gmail.com

240l (Blake Yang) - E2E XI5l co-op RE

ECEZEEEE
110| XM RSEAZE 23 &
tocoopteam@agmail.com

Xl & COOP TEAM ¢ & H: tocoopteam@gmail.com
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Thank you

Looking forward to building a long term business relation with you




